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Jumpei Nozaki: Hello, this is Nozaki, CFO & Executive Business Director of ispace. Thank you for joining our Q3
financial results briefing.

Business Highlights

02. Business Highlights

Today, | would like to start my presentation by providing an exciting update on our business, followed by the revised
financial results forecast announced today.
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Government policies in Japan and the United States, where our entities are located, are a strong tailwind for ispace

BE=Presidential Order Specifies Construction of

= Entrepreneur Isaacman reappointed as Il . CEO Hakamada participated in Japan's

Lunar Base Prototype and Nuclear Reactor NASA's new administrator Growth Strategy Council

* Anew presidential directive signed in * Entrepreneur Isaacman reappointed as NASA * At the aerospace review meeting chaired by

December 2025 explicitly states the realization
of a crewed lunar landing by 2028 and a lunar
nuclear reactor by 20301%

The U.S. government strongly supports private
sector efforts to build lunar base and develop
resources', which is expected increase
demand for lunar business in the U.S. market

Administrator, outlines plans to accelerate
Artemis Program and revitalize space economy
through private sector leadership'?

A revised budget amendment maintaining the
previous year's funding level was passed,
reversing plans for significant cuts and enabling
NASA to resume operations'3

Minister of State for Special Missions Onoda,
CEO Hakamada presented proposals for
building a lunar economy and public-private
investment partnerships

+ Aims to incorporate private sector expertise

into space strategy supporting national security
and economic growth

Before that, let’s revisit an external environment. The environment surrounding the lunar business, particularly
government policies in Japan and the U.S., is providing significant tailwinds for our business.

In the U.S., around one year after the Trump administration took office, Mr. Jared Isaacman has finally been
appointed as NASA's new administrator. Isaacman, who transitioned from an entrepreneur to a private astronaut,
has outlined plans to accelerate the Artemis program and advance private-sector-led space business initiatives.

While space policy under the Trump administration had been uncertain, President Trump issued a very important
executive order last December. This order clearly states goals such as a crewed lunar landing by 2028 and the
realization of a lunar nuclear reactor by 2030, demonstrating a strong commitment to making “the Moon” the
centerpiece of U.S. space policy.

In Japan, CEO Hakamada participated in the Aerospace Working Group of the “Japan Growth Strategy Council”,
chaired by Minister of State for Special Missions Onoda. CEO Hakamada made proposals to accelerate private-
sector-led space development. As space emerges as a next-generation core industry supporting both national
security and economic growth, ispace will continue to actively contribute from a private-sector perspective to
support Japan's space development efforts.
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(Launch in 202712)
TEAM DRAPER tees 3 .
COMMERCIAL MISSION 1 M |SS|0n Overview

I LETCETN  Test in progress

Relay Communication Satellites

*  Two relay communication satellites, named
"Alping™ and "Lupine,” are planned to be
deployed in lunar orbit.

* Plansto prnvlde data services to customers
starting with Mission 3 and beyond

— I
Ar=X1o
—
* Size: approc. 3.3m tall by 4.5m wide
[standing, inchuding its legs)

= Mass: approx. 5,390kg (Wet: fully fueled),
approx. 1,730kg (Dry: unfueled)

* Deslgn Payload Capacity: up to 300kg

Micro Rover

*  Planned to be installed following Mission 2

| Hightights
* Scheduled to launch in 20271%
* Defined as a commercial mission with the ability to carry up
to 300kg payloads to the Moon
* Member of Team Draper Commercial Mission 1 selected for
NASA CP-12

= Delivery near the south pole on far side of the Moon

Q :Privatesector (&) - Academia
I Pavicad custome- TR

Gowernment

Total contract ameount: $86MI‘I"\'
Draper #.5ps asi) <A

:(.i'/'- Team Draper Commercial Misshon 1: Transporting multiple
experiments for NASA as part of Task Order CP-12

. I I o Controd Data Systems: ultra wide band

. I I ( G ) Italian Space Agency: laser retroreflector array

o Magna Petra: Mass Spectrometer Observing Lunar Operations

ispace

(Launch in 20281

MEL2ER Missio n4 Overview

| Haroware | ihiighns

12)

SERIES 3 LANDER

Size: Approx. 3.6m tall by 3.3m wide
(standing, Including Its legs)

Approx. 1,000kg (Dry: unfueled)

Design Payload Capacity: up to hundreds
of kgs

Mass: Approx. 4,000kg (Wet: fully fueled), I Payboad Customer D : Prwvate-sector

W

Scheduled to launch in 202811 thermal structural tests completed,
proceeding to structural model development

Part of mission costs supported by the grant of $81Mni* representing the
largest budget size®™ under the SBIR program'®. (Recognition as non-
operating income commenced in FY2025/3. Planned for lump-sum
recognition at each fiscal year-end)

:Academia (G): Government

)
LB

Institute of Sclence Tokyo: lunar orbit satellite
Total contract ameunt:

*This b5 the payload in retation to the awarded project

540Mn::: called “Develapment and demonstration of lunar water
respurce explaration technology (sensing technalogy)
for 1= phase of S5F

Iritm of -
SCIENCE J
TOKYD *TASA T - i
alwan Space Agency (TASA): Vector
Magnetometer and Ultraviolet Telescope

Moving on to mission progress. For Missions 3 and Mission 4, there have been no major updates during this quarter
regarding mission itself or total contract value. Regarding development progress, there is one update regarding

engine development, which | would like to explain later.

The exciting update is about “Mission 6”.



5 Progress ispace

(Launch in 2029¢)

i SPACE
e Missionb STRATEGY

Selected for the $136Mn Space Strategy Fund theme. Utilize JAXA SLIM's high-precision landing technology

Exploration, etc. (Phase Il) l Three Key Points of This Selection

High-Precision Landing Technology
in Lunar Polar Regions

Maximum Point 1: Utilize landing technology demonstrated by JAXA SLIM
Support Amount® Upto S 1 36 M nB' = The “pinpoint landing” is a unique Japanese technology first demonstrated globally
by SLIM
SERIES 3 LANDERM * JAXA announced its policy to transfer this technology to the private sector and

promote its technological maturity'® . For this mission, we will utilize the technology
Point 2: Formal commencement of Mission 6 development

* We will develop an improved lander based on the Series 3 lander model, aiming for a
2029 launch!¥

Lander Model

Point 3: Expect to secure the majority of mission costs

= Through this selection, ESA’s budget allocation through MAGPIE (details on p.10), as
well as reduced development costs resulting from the use of mass production
models, we expect to cover Mission 6 costs and improve mission profitability

In January 2026, ispace was selected for the Space Strategy Fund second phase theme, the "High-Precision Landing
Technology in Lunar Polar Regions". This represents significant support from the Government with a maximum
amount of 136 million U.S. dollars. With this selection, we have officially decided to start development of Mission
6.

Going forward, the initial contract is scheduled to be signed, followed by phased contract execution after
subsequent stage gate reviews. The grant is also scheduled to be received in phases according to the contracts.

The key point of this mission is that ispace utilizes the pinpoint landing technology demonstrated by JAXA’s SLIM
project in 2024, with our own lander. This pinpoint landing technology represents an area where Japan can
demonstrate significant global technical advancement. We aim to demonstrate lunar surface landing with extremely
high precision—within a radius of 100 meters from the target location, as a commercial lander by a private company.

Furthermore, with this selection and the budget secured from the European Space Agency, which | will report on
the next slide, we anticipate that Mission 6 will mostly cover its costs, therefore, significantly improve mission
profitability compared to our past missions.
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(Launch in 2029%%)

JAXA SSF2
Mission

Budget

Amount

e

procurement:

Procurement

Missicn for Advanced
Geophysics and Polar
Ice Exploraton
{MAGPIE) - Phase 2

Oiract Negotation
consortium led by

Procedure: ISpace Eurcpa
SA(LY)

Tender issue

planned: Q12028

Contract

duration: 3 years

Budget 65M€ (nchuding

cormarked: | aunch service cost)

Missionb

The European Space Agency has secured $76Mn(2 as the MAGPIE budget. Contracts are expected to be signed

MAGPIE: Lunar exploration project with ESA using rovers

| Aiming to secure contracts for the allocated $76Mn/2

Total $7 6 M Na

In Phase 1 of the “MAGPIE” project previously contracted with ESA, the
research results were evaluated, and ESA has announced securing an
additional budget of $76Mn'2 for the subsequent phase entering the
demonstration stage (an increase of approx. $29Mn from the Q2
announcement)

The total contract value for the entire MAGPIE project, including previously
signed contracts and those expected to be signed in the future, is projected
to reach $79Mn®

Within this budget, we anticipate a research and development contract for
the rover and a lunar transportation contract with the rover as a payload

As | just mentioned, an outstanding progress has been made in Europe. ispace Europe has been advancing Phase 1
of the “MAGPIE Project,” an R&D initiative led by ESA. The achievements of this phase have been recognized, and
ESA has recently announced the successful securing of a substantial budget of up to 76 million U.S. dollars for the
Phase 2 contracts.

While the formal contract with ESA is yet to be finalized, this outcome reflects the steady progress made over the
past eight years since the establishment of ispace Europe and building a relationship with ESA. Moving forward, we
will continue our R&D efforts, aiming to realize Europe's first lunar exploration mission using the rover.

ispace

(Launch in 2029%)

JAXA SSF2
Mission

I Hardware Development Started

MiSSi0n6 Overview

SERIES 3 LANDER
b

* Size: Approx. 3.6m tall by 3.3m wide (standing,
Including its legs)

* Mass: Approx. 4,000kg (Wet: fully fueled),
Approx. 1,000kg {Dry: unfueled)

* Design Payload Capacity: up to hundreds of kg

Small Rover

* Isto be transported and conduct lunar
exploration as part of the MAGPIE project

I Mission Overview

* Selected for the second phase of the Space Strategy Fund with a

maximum budget of $136Mn'“, lead to the decision to commence
development, aiming for high-precision landing in the lunar polar region

Scheduled to launch in 202914

« Atotal budget of S76Mn has been secured for ESA MAGPIE Phase
2 Contracts. The budget is expected to be divided into rover
development costs and transportation costs

I Payload Customer [l S @ :Pvatesector (&) :Academia (G) : Government
o

Budget secured from ESA European Space Agency (ESA):
MAGPIE Phase 2

c; e sa Secured total budget of $77Mn'¥; part

expected from R&D sales, part from
payload sales

Building on these two major projects, JAXA’s Space Strategy Fund second phase and ESA’s MAGPIE Project, we will
steadily advance the development of Mission 6 which is scheduled for launch in 2029.
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Established a local subsidiary in Saudi Arabia. Following Japan, Europe, and the U.S., we aim to

- secure major contracts with the space agency and research institutions

uwwl-mww‘w'
) A_nn MINISTERIAL INVES " <\ UM
2026 .

I Establishment of Fourth Global Entity with Support from Both Governments

(usD)
) 31.68n
Space market size
X 3 o 6 in 11 years®?
8.78n
2024 2035

I Growth Rate Exceeding the Global Average and Abundant Capital

+ Announced of Saudi Arabia entity establishment at the Saudi-Japanese
roundtable meeting under the Saudi-lapanese Vision 2030 led by METI|
Akazawa and Saudi Minister of Investment Al-Falih

This will enable close collaboration with key government entities, research
institutions, and commercial partners, and support the full-scale expansion
of our business operations in Saudi Arabia

+ The Saudi Arabian space market is rapidly expanding at an average annual

growth rate of 12%%), significantly exceeding the global average (9%), and is
projected to reach $31.68n by 2035

The Vision 2030 program being advanced in the country strongly promotes
economic diversification efforts to reduce dependence on crude oil, with
strengthening the space sector being one such initiative

We also have several updates regarding the progress of future missions.

We have decided to establish our fourth global entity in the Kingdom of Saudi Arabia, following Japan, Luxembourg,
and the United States. In January 2026, the announcement was made in conjunction with the Japan-Saudi Vision
2030 Ministerial Roundtable held in Riyadh. We will support the development of payloads originating from Saudi
Arabia and begin to consider lunar missions in the Kingdom.

ispace

Successively concluded contracts with JAXA. Strengthening collaboration across all fronts: transportation,

technology development, and environmental preparation.

I Jointly exploring lighter and more efficient landers with JAXA()

I Commissioned by JAXA to conduct studies for realizing a sustainable cis-lunar
economyi?

* A contract signed with JAXA for joint research on "Resource Optimization of
a Lunar Lander Propulsion System Using Electric Pumps"

* Jointly conducting optimization studies to improve system efficiency and
reduce weight of the lander by applying electric pump technology
developed by JAXA

* With anticipated increased future lunar activities, a contract signed for

"Analysis for Space Debris Mitigation in Lunar Orbit and Disposal
Management on the Lunar Surface"”

We will assess the effectiveness, from a private-sector perspective, of rules
for Artemis Accords signatories on lunar surface and lunar orbit debris
mitigation and spacecraft disposal management

In Japan, we have concluded two contracts with JAXA concerning propulsion system optimization and the reduction
of space debris on and around the moon. We will strengthen our collaboration with JAXA not only in our
transportation or data business but also comprehensively such as technology development and environmental
preparation which would contribute to building the infrastructure for the future Cislunar economy.



ess of Future Mission

ispace

@ Following the "HAKUTO-R" Partnership Agreement(!), New Agreements Reached on Strategic Collaboration
toward Building the Cislunar Economy

D Kurita

FHoRgeRgl: @
RT3EFARNENER

I Agreement Reached on Strategic Partnership with Kurita Water Industries for Agreement Reached on Exploring Collaboration with JAL Group in Lunar
Water Resource Development®! Transportation and Operations®®

* Abasic agreement on a strategic partnership has been signed, aiming to = Leveraging JAL Group's expertise cultivated in aviation—including
create business opportunities for securing water resources and building maintenance technology, air traffic control, and operations management—
supply infrastructure on the lunar surface in the future the collaboration will advance the co-creation of systems and infrastructure

= By combining Kurita Water Industries’ long-cultivated water treatment supporting future lunar habitats and high-frequency takeoffs/landings of
technologies and expertise with our track record in commercial lunar transport vehicles
exploration and transportation services, we aim to establish sustainable * New collaborations regarding space-related services for retail customers
water resource infrastructure in space will also be explored

We are continuing our relationship with the partner companies of the HAKUTO-R program, which concluded last
December, shifting from sponsorship to strategic collaboration.

We will advance collaboration with Kurita Water Industries on lunar water resource development, with the Japan
Air Line Group in the field of lunar transportation and operations, as well as on new services such as payload
transportation for retail customers.

Progress of Future Mission

ispace

Co-creation with Domestic Startups & Industry-Academia: Contributing to Lunar Base Construction through
Improving Payload Efficiency and Space Strategy Fund—Subsidized Studies

SPACE i
STRATEGY Ispace
FUND
UNERSITY
Signed an MOU with Dymon regarding the Development of Payload Selected for the Space gy Fund as a collaborating i longsid
Transportation Box'? lead institution Ritsumeikan University!*!

* Based on our accumulated technology and expertise and Dymon's proven
g A 2 gy p. . P « Selected for the Space Strategy Fund Phase 2 project "Establishing
track record in developing rovers, jointly exploring the development of a = S 2 3
2 ; . Surveying and Ground Investigation Technologies to Realize Lunar Base
highly efficient payload transportation box SN Z R SIS
Construction” with Ritsumeikan University as the lead institution

Simplifies payload transportation and deployment, which are previous = e S . : .
= 3 * The team aims to a design k for civil ing
barriers for non-space industries entering lunar development, through the 7
5 : structures to contribute to the potential construction of lunar base
transportation box, targeting a broader customer base

Furthermore, we are considering jointly developing a “payload transportation box” with a Japanese startup, Dymon.
This aims to lower the barriers for lunar payload transportation and create an environment that facilitates easier
entry into lunar business.



Progress has also been made in industry-academia collaboration. We will collaborate with Ritsumeikan University
who has been selected for the second phase project of the Space Strategy Fund. We will jointly conduct research
toward future lunar base construction.

We will continue to build relationships and collaborate both domestically and internationally, while also pursuing
proactive sales activities aiming to secure future payload customers.

KPI - Sales ispace

We anticipate recognizing revenue of over $370Mn from secured contracts and grants (excluding those recorded in
P/L) and anticipated contracts from Mission 3 onwards. Additionally, we anticipate demand over $620Mn

[ oma | oo | oaos | onowr | oo |
FVZDIS,B FY2026/3 FY2027/3 FY2028/3 FY2029/3
Mission Launch Tirming @ @ @

M2: Takasago, etc EI Completed $14Mnﬂl
M3: NASA CLPS CP-12, etc B comnasd $64Mn ($30Mn unrecorded!?) [ )—1
M3: Magna Petra E Contracted $22Mn
Tov be recorded from
M4: Institute of Science Tokyo El Contractad Up to $32Mn B8 the current fiscal year
1
M4: SBIR Lunar Lander Dev. El Awarded $81Mn" [$80Mn unrecorded’) 33 7 2
Ma: TASA - Contracted
M4: University of Leicester IPSA Signed®! S4Mni® +
T T 1 Patential Demand:
ME6: S5F2 High Precision Landing E Selected $136MnH1E (MOU and 1PSA)

M6: MAGPIE Following Phase Budget secured

s621mn

Contracted"™/Gov. LTGRO Contracted'™ /Private

Regarding sales KPlIs, two projects under Mission 6 have recently been “Selected” and “Secured,” which we believe
clearly demonstrates our probability of contract execution and sales progress.

The budget for the MAGPIE project has increased from 47 million U.S. dollars to 76 million U.S. dollars.

ispace has already secured a total sales pipeline of 372 million U.S. dollars on the project revenue basis, including
projects with a reasonable probability of acquisition.

Please note the timing of revenue recognition. Even if the launch itself is several years away, revenue recognition
begins upon contract signing, based on progress. Currently, many large projects are entering their revenue
recognition phase, and we expect to cumulatively generate revenues totaling 372 million U.S. dollars over time.
Furthermore, we have identified 621 million U.S. dollars in potential demand and will steadily convert these into
final contracts.

Regarding development KPI, Mission 3 continues its review aimed at completing the CDR in the near future.
Additionally, Mission 4 has moved forward to assembly of the structural model and is progressing toward completing
the PDR. We will continue to provide updates on development progress.
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Steadily incorporate lessons learned from M2 into M3 and M4 under the current “Initial Commercial Phase”, and
aim to expand profitability for each mission by development cost reductions and further sales growth in the
subsequent “Mass Production Phase”

®
Completed Developing two first large models:

R&D Phase Initial Commercial Phase

®

X Q‘,
& RESILIENCE APEX = SERIES 3 LANDER" =
Y e BN B
D it I it S\ i B
30Kg* 30kg! 300kg'® Several Hindiack kg 300kg!® Several Hundreds kg 300kg'
(2022/12) (2025/1) (2027) (2028'%) (2029) (2029) (2030)

M1 M2 M3 M4 M5 M6 M7
o O | O Chewarsi DI

This slide shows our mission progress, including updates to date.
We have now transitioned from the “R&D Phase” through Mission 2 to the “Initial Commercial Phase.”

With the decision to commence development of Mission 6, the path to the subsequent "Mass Production Phase"
has become clear. We aim to improve profitability for each mission by reducing development costs through mass
production and sales growth.

03.

Revision of
Financial Forecast

03. Revision of Financial Forecast

Moving on, today, ispace has announced a revision to our financial forecast for this fiscal year ending March 2026,
which was initially disclosed in May 2025.



Revision of Financial Forecasts s pace

Project revenuel?! is expected to decrease by approx. 40% from the initial plan. However, majority of the decrease

stems from the deferral of revenue recognition from existing signed contracts to the next fiscal year and beyond. The

total contract value, or “the company's earning power”, remains unchanged
Fiscal Year Ending March 2026 Project Revenue Forecast Point: "Project Revenue" (Company estimate)

(Billion of Yen) (Approx. 10.0)

* Project Revenue, which includes revenue from SBIR

HE Project Revenuel!
I grants in addition to Net Sales, is expected to decrease

Net Sales Revenue from

ned contracts,, APPROK 40%
rried forward ;- Feduction
subsequent

by approx. 40% compared to the initial forecast

* However, the majority of the decrease stems from the

deferral of revenue recognition from existing signed
contracts to subsequent periods, and the total contract
value remains unchanged

* Mote that these differ from “revenue decrease”
resulting from contract losses or weakened demand
and the company’s earning power remains unchanged

The deferral to the next fiscal year and beyond is due to

delay in payments and development expenditures
caused by mission development progress (details an the

following pages)

Initial Revised
Fizcal Year Ended Fiscal Year Ending March
2026 (Forecast)

March 2025 (Actual)
First, we have revised our forecast for "project revenue" which combines net sales and subsidy income booked

inside non-operating income, as key metric representing our earning power. For this fiscal year, the project revenue
forecast is 6 billion Yen, approximately 40% lower than the initial forecast.

At first glance, this 40% appears to be a significant minus. However, it is important to recognize that the
dotted box which represents the majority of the revenue decrease, consists of revenue from already signed
contracts being carried forward to the next fiscal year and beyond.

Please note that there has been no contract loss or weakened demand, as would typically be seen in a “revenue
decrease.” In other words, the company's earning power, represented by the total contract amount, remains
unchanged.

Revision of Financial Forecasts s pacte o

Fundamental net sales decrease of the Project Revenue is limited to a small portion, while the majority is deferred to
the next fiscal year and beyond. The deferral is primary due to longer than expected time to achieve the performance
of the new engine for Missions 3 and 4

(Billion of Yen) I Point: Comparison with Initial Forecast

(Approx. 10.0)

Fiscal Year Ending March 2026 Project Revenue Forecast

* Mission 2/5:

Indirect impact due to
new engine
development delays

................................................. | Proactive deferral
2 of expenditures

L AN J
Y Y

Deferred revenue recognition
from signed contracts
Deferred to the next fiscal year and beyond

Uncontracted portion
(Fundamental decline
in net sales)

Others

Revised

Initial Mission 2/5 Mission3 Missiond

Impact of reduced net sales due to the M2 landing failure,
and reduction due to the not yet selected by the U.S.
project (CLPS'?!) planned as Mission 5 sales

* Mission 3:

Delay of the payments tied to development milestones
occurred due to delay in achieving the required specific
impulse during performance tests for the new engine
development. Under the cost recovery method, deferred
revenue was Insufficient to cover incurred costs, resulted
in delayed revenue recognition

* Mission &:

Similar to M3, delays in new engine development and the
proactive deferral of expenditures for other components
have caused delayed receipt of SBIR grant

* Other:

Due to factors such as the deferral of subsidy income from
contracts already concluded at the European subsidiary




Here is a more detailed breakdown of the factors contributing to the decrease in project revenue. The revenue loss
resulting from the failure to yet secure the new contract for Mission 5 and the partial revenue reduction due to the
landing failure in Mission 2 represent only a very small portion, as shown in gray.

| would like to emphasize once again that the vast majority of the revenue reduction factors are “deferrals to the
next fiscal period or later,” not actual contract losses or reductions in total contract value.

The reason for this deferral is primarily due to the new engine development schedule for Missions 3 and 4, which
has been taking longer than initially planned. This delay will cause a postponement in payments from Draper tied
to development milestones for Mission 3, resulting in reduced project revenue for this period.

Also, for Mission 4, in addition to deferring expenditures due to the delay in the new engine development, we
proactively postponed spending on multiple development components to optimize cost timing. Under the SBIR
grant structure, funding is disbursed quarterly based on costs incurred. Therefore, reducing costs will also reduce
the amount of subsidy income received.

f New & Develonmint ispace

Development of the "VoidRunner" engine is progressing, but the discovery of a necessary propellant architecture
change requires added development time and could impact mission schedule

I Status as of February 2026

+ Agile has been-conducting 4 design-iteration/hot-fire test cycles of the
Voidrunner engine and has demonstrated acoustic and thermal stability.
However, the required performance and fuel efficiency have not yet
been demonstrated, requiring additional iterations

* Once successful, the resulting Voidrunner engine/valve assembly is
expected to have cutting edge performance while being one of the first
throttling MMH/MONS3 engine developed since the Apollo era

Switching to an alternate engine provider is an option if further delays
in the engine development and testing with Agile become unacceptable.
While Team Draper Commercial Mission 1 (ispace Mission 3) has
committed to NASA for the development effort, Mission 3 could be
delayed due to this development delay

I (Review) Status as of May 2025

* It was determined by ispace and Agile Space Industries that a original
propellant architecture was experimental and carried unnecessary risk and
development schedule

* As a countermeasure, it was decided to pivot to a traditional equal volume

We will continue to closely monitor the new engine development status
MMH/MON-3 propellant and jointly develop the new engine "VoidRunner" and disclose information in a timely manner

* Agile is investing in the development of the Voidrunner engine, while
ispace-U.S. is developing the valves that control the engine's output

The announcement to jointly develop the new engine named “Void Runner”,was made in May 2025 by Agile space
and ispace. Agile space has been conducting performance tests since last year, however, achieving the required
performance levels for the mission, the specific impulse, which can be considered as engine's fuel efficiency—is
taking longer than anticipated.

We continue to pursue improvements and testing to achieve the required performance. However, as a backup
measure, we may also consider switching to an alternative engine in case achieving the required performance
proves difficult.

If we switch to an alternative engine or if continued development of the current Void Runner requires additional
time to achieve the necessary performance, there is a risk of delaying the launch schedule for Mission 3. We will
continue to provide timely updates on the development status of the new engine.



Our Revenue Recognition Method T space

Under the cost recovery method, net sales and COGS are recorded at equal amounts, capped by deferred revenue
related to development milestones, whether received or to be received (collectively, “Deferred Revenue, etc.”).
When Deferred Revenue, etc. is insufficient, net sales are only partially recognized, resulting in negative gross profit

I Relationship Between Deferred Revenue, etc. and Net Sales

‘When Deferred Revenue, ste. is Net sales recognition resumes

insufficient, costs are recorded but upon camgletion of the .
revenue cannat be fully recognized development milestone. !

. Deferred.
Revenue, etc e )
. et sales ‘ i E .

-

COGS
] L 1 L 1
Dsufficient Deferred Revenue, etc. (2] Insufficient
. ....on....Deferred Revenue, etc.
Gross Profit i i} 1] Megative Negative

(L) Under the cost recovery methad, in principle gross profit during the mission period is zero, since net sales and COGS are recorded at equal amounts capped by the
amount of Deferred Revenue, etc. received from customers in advance

(@' When the Deferred Revenue, etc. is insufficient, the full amount of COGS cannot be recognized as net sales, resulting in a negative gross profit

(3 When customer payments are scheduled upon achievement of development milestones, revenue recognition resumes within the scope of Deferred Revenue, etc. (1}

(@ At mission completion, the amount remaining from the total contract value minus previously recognized revenue is recognized as revenue in a lump sum

Earlier, regarding Mission 3, | explained the decrease in net sales due to delayed payments from the customer. For
your reference, this illustrates the relationship between deferred revenue, net sales, and costs under the cost
recovery method.

Under the cost recovery method, which we currently apply to our Mission 3 and Mission 4, net sales equivalent to
cost of goods sold are recognized up to the amount of deferred revenue related to development milestones,
whether received or to be received. Therefore, if sufficient deferred revenue is available, gross profit will be zero
during the mission period, and a profit will be realized upon mission completion.

On the other hand, insufficient deferred revenue in this third quarter resulted in a situation where net sales could
not be recognized despite costs being incurred, as shown on the middle part of the slide.

Consequently, gross profit temporarily turned negative. Please note that we resume recognizing the net sales once
deferred revenue is received from customers following completion of development milestones.
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Similar to net sales, delays in Mission 3 and 4 expenditures due to engine development setbacks impacted net loss.
Exchange gains also contributed, resulting in an improvement in net loss

(Billion of Yen) Fiscal Year Ending March 2026 Net Profit Forecast I Point: Comparison with Initial Forecast

* Decrease in Net Sales:

Primarily due to the inability to recognize
corresponding sales in Mission 3 and 4 due to
insufficient deferred revenue

Delay in Subsidy Income:

Impact of delayed expenditures for Mission 4
development costs and R&D expenses

Financing Costs:

Interest associated with the 15 billion yen loan
agreement in May 2025 and expenses related
to the equity financing from October to
November 2025

* Decrease in 5G&A:

Primarily due to the impact of RED expenses
not being incurred as anticipated due to
development progress in Missions 3 and 4

83

Foreign Exchange Gains, etc.:
Foreign exchange gains totaling 2 billion yen
were recorded cumulatively in Q3

Decrease of sales Financing cost Exchange etc.
Initial Decrease of subsidies Decrease of 5GAs Revised

This slide explains the factors contributing to the change in our net profit forecast. Similar to Net Sales, delay of
development progress caused revenue decrease, which impacted a decrease of net profit. Meanwhile SG&As are
also deferred for the same reason. Consequently, the net loss forecast is expected to improve.

Revised Earnings Forecast ispace

Revised fiscal year forecast on Net Sales basis. Net loss forecast has improved due to the deferral of development
expenses and foreign exchange gains

FY 2026/3 FY 2026/3 I Point: Comparison with Initial Forecast
(Forecast) (Forecast)

Revised

Initial % Cha Chan, . .
(Millions of yen) Forecast = e LLHIE
Decreased primarily due to insufficient deferred revenue
Project revenuel” 6,000 — 2 - - from customers for Mission 3, resulting in delayed customer
payments compared to projections
Net Sales 3,400 6,200 £45.2% /2,800 + Gross Profit:
The loss is expected as COGS were recorded while net sales
Gross Profit /41,400 500 - /41,900 was not recognized due to insufficient deferred revenue for
Mission 3 and 4
Gross Profit Margin - 8.1% - + Operating Income/Loss:

Primarily due to delayed expense recognition from engine

SGRA 8,600 12,000 28.3% /3,400 development delays in Missions 3 and 4, and the impact of
deferring development costs flexibly

Operating Profit/Loss /10,000 /411,500 - +1,500 * MNet Income:
Although SBIR grant income [non-operating incomea)
Ordinary Profit/Loss /7,200 /\8,300 - +1,100 decreased due to delayed development cost recognition for
Mission 4, increased from the previous forecast due to
fact h as forei h i
Net ProfityLoss /7,200 /18,300 - 1,100 e

As a result, our revised financial forecast for the current fiscal year is as shown.

To repeat, we have revised our project revenue forecast for this fiscal year from the initial forecast of approximately
10 billion Yen to 6 billion Yen, a reduction of about 40%. However, the majority of this revenue decrease will be
carried forward to the next fiscal year and beyond. Rest assured, the total contract value, which represents the
company's earning power, remains unchanged.



This concludes our explanation of the revised performance forecast.

04.

Financial Highlights

04. Financial Highlights

Finally, | will explain the financial statements for Q3.

Ispace

Delays in developing the new engine for Mission 3 resulted in a delay in recognizing net sales and a decrease in net
loss for the period compared to the previous year

ey FY 2025/3 FY 2026/3 (Forecast) I Point: Yo¥ comparison
(Previous Year) Disclosed today, February 10

Full Year

Q3 Results % Change Forecast

% Progress
(Millions of yen)

Net Sales!) 2,743 1,989 37.9% 3,400 80.7% * Net Sales:
Sales increased YoY due to progress in M3 development, while
its recognition was delayed related to M3 occurred in the Q3

Gross Profit /667 368 - /11,400 -
* Operating Income/Loss:
Delayed net sales recognition and cost recognition for M4
Gross Profit Margin - 18.5% - - = resulted in negative gross profit. Operating loss increased YoY

Net Income/Loss:

SG&A 6,281 6,802 AN7.7% 8,600 73.0% Net loss was ¥6.2Bn, primarily due to the impact of foreign
exchange gains recorded in Q3, representing a YoY decrease.
Furthermore, SBIR grant income related to M4 received

ting Profit/L 4 2 - 4
Operating Profit/Loss £6,948 £6434 £110,000 through this fiscal year is scheduled to be recognized as non-
operating income in a lump sum in Q4
Ordinary Profit/Loss /16,240 /76,779 = /\7,200
Net Profit/Loss /16,246 /\7,365 - /17,200

Net sales reached 2.7 billion Yen, reflecting progress in Mission 3 development, and increased year-on-year.

Operating loss was 6.9 billion Yen, increased year-on-year due to factors including the delayed revenue recognition
mentioned earlier.

Net loss was 6.2 billion Yen, decreased year-on-year. Please note that regarding SBIR grant income related to Mission
4, the amount received through this fiscal year is scheduled to be recorded in the fourth quarter as non-operating
income in a lump sum.



Profit and Loss Statement - SGEA s pace

SG&A decreased YoY due to a shift in the focus of expense recognition from R&D to cost of goods, driven by the
progress of M4 development

FY 2025/3

{Previous Year) I Point: Yo¥ comparison

FY 2026/3

03 Results %Change * R&D Expenses:
Im lapan entity, the focus of mission cost recognition shifted
from R&D to COGS with the transition from M2, a R&D
RE&D 2,705 3,709 M27.1% mission, to M4, resulted in R&D expense to decrease Yo

(Millions of yen)

Salaries and Allowances:
Increased by 32.7% YoY due to an increase in the total

Salary and Allowance 1,573 1185 32.7% number of employees across the group (+31 employees
compared to the same period last year)

Other 2,003 1,906 5.1% * Other:
Expenses for the Q3 decreased YoY, with the cumulative total
remaining flat compared to the same period last year

Total 6,281 6,802 T T%

SG&As decreased by 7.7% compared to the same period last year. This is mainly due to the shift in mission cost
recognition from R&D to COGS following the transition from Mission 2 to Mission 4 in Japan Entity.

Balance Sheet ispace

Capital increase from October to November 2025 reinforced net assets, securing stable liquidity

FY 2026/3 FY 2025/3
(Millions of yen) Q3 Resuits Q4 Results %Change I point: Comparison from Fv2025/3 Q4
Current Asset Total 38,598 19,067 102.4%
Cash and Deposit 34,273 13,117 161.3%
Short Term Advances 3,042 3,620 /\16.0% + Assets:

Non-Current Assets Total 12,219 8121 50.5% Cash and Deposits: Increased from the previous fiscal year-
Property and Equipment 5,822 4,859 19.8% end mainly due to ¥18.2Bn capital increase conducted in
Long Term Advances 5,815 2,997 94.0% October-November 2025, securing sufficient cash on hand

Total Assets Total 50,818 27,189 86.9% Advance Payments: Increased compared to the previous

Current Liabilities Total 4,830 3,854 25.3% fiscal year-end, mainly due to procurement of components

for M3 and M4
Advances Receivedit) 1,991 2,695 A\26.1%
Short Term Debt 1,689 0 ~ * Liabilities:

Long Term Liabilities Total 29,142 16,326 78.5% Interest-bearing Debt: Increased compared to the end of the
Long Term Debt 28,979 16,096 80.0% previous fiscal year due to borrowing in May 2025

Liabilities Total 33,972 20,181 68.3% * Net Assets: The increase from the previous fiscal year-end

Net Assets Total 16,845 7,007 140.4% was male due to ¥18.2 Pilluon capital increase, securing net

assets for immediate business progress

Liabilities&Net Assets Total 50,818 27,189 86.9%

(Interest-Bearing Debt) 30,669 16,096 90.5%

Finally, regarding the balance sheet, cash and deposits on the asset side reached 34.2 billion Yen, primarily due to
the impact of the public offering and third-party allotment totaling 18.2 billion Yen, which was conducted in the
third quarter. This ensured stable liquidity on hand. Additionally, net assets increased to 16.8 billion Yen, establishing
a solid financial foundation.



This concludes our presentation. For the fireside chat and Q&A, please refer to the Japanese recording. Thank you
very much for listening.



Disclaimer

ispace, inc. (the “Company”) provides no warranty or assurance as to the accuracy, credibility, completeness,
comprehensiveness or timeliness of the information contained in these materials, or that such information is current
or up to date.

These materials should not be used in relation to provision of information, trading, sales promotion, or advertising
of any investment products (including products linked to price, return or performance such as financial derivatives,
structured products, investment trusts and other investment assets).

The information provided on these materials is not intended as investment advice or a solicitation to buy or sell
securities. All actions taken by users of these materials are the sole responsibility of the user. Users of these
materials are also solely responsible for the results of the use of these materials and their own actions.

Neither of the Company nor any third-party data source shall be liable for any damage, loss or expense incurred by
users in connection with these materials, or any damage, loss, or expense incurred by users in connection with the
interruption, suspension, unavailability, or modification of the materials, or the deletion of the user's information
or cancellation of the user’s registration by the Company under the applicable regulations. The term "damages,
losses and expenses" as used herein refers not only to direct and ordinary damages, but also lost profits, lost
business opportunities, lost data, business interruption, and any other indirect, special, consequential or incidental
damages.

All copyrights and other intellectual property contained in this document, except as otherwise expressly stated, are
the property of the Company. Except as otherwise expressly provided in these materials, no part of these
copyrighted materials may be reproduced, transmitted, displayed, performed, distributed (whether for a fee or free
of charge), licensed, modified, stored for subsequent use, or otherwise used, in whole or in part, without prior
consent.

The presentation materials and script shown above are English translations of the original Japanese language
documents and have been prepared solely for reference purposes. No warranties or assurances are given regarding
the accuracy or completeness of this English translation. In the event of any discrepancy between this English
translation and the original Japanese language document, the original Japanese language document shall prevail in
all respects.



