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Takeshi Hakamada: Hello, | am Takeshi Hakamada, Representative Director and CEO of ispace. Thank you very
much for taking the time today to participate in the financial results briefing for the second quarter of the

fiscal year ending March 31st, 2024, for ispace Inc.

First, let me briefly explain the flow of today’s meeting. At the beginning of the presentation, | will give a
business overview of the company and the business highlights for the second quarter of the fiscal year ending
March 31st, 2024. After that, CFO Nozaki will explain the financial highlights and KPIs for the second quarter

of the current fiscal year. After the presentation, we will have the QA session.

Business Overview of ispace

OUR VISION

EXPAND OUR PLANET.
EXPAND OUR FUTURE.

Creation of a world where the Earth and the Moon are
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one ecosystem, establishing a new economy on the Moon

® “Moon Valley 20407 is an outlook on the world representing ispace’s
vision EXPAND OUR PLANET. EXPAND OUR FUTURE

® We envision 1,000 people living on and another 10,000 people
visiting the Moon annually by 2040
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Takeshi Hakamada: Many of you might have already known about our company and business, however, since
we have just listed on the Growth Market of the Tokyo Stock Exchange this fiscal year, let me again provide a

brief overview of our business for attendees who are not familiar with ispace.

Our vision is to expand our living sphere into space and create a world where the Earth and the Moon are one
ecosystem. We have a concept called "Moon Valley 2040" to realize this vision. We envision that after 2040
about 1,000 people live and work on the Moon and create an economy, and 10,000 people travel between

the Earth and the Moon every year. We are aiming to contribute to the realization of this world.



Why the Moon?

The potential of the Moon as a “fuel supply base” utilizing H20 that may exist on the Moon

ENVISIONED ECOSYSTEM ™)

BRINGS THE EARTH & MOON TOGETHER

Decreasing costs to access areas of
deep space

* Costs of Mars missions

« Costs of resource explorations etc.

The maintenance of infrastructure essential to sustainable
N ,.* human life aided by lunar water and the other resources

* GPS

* Internet

* Weather forecasts etc,
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Takeshi Hakamada: Why "the Moon"? How is it possible to create an economy on the Moon? It’s because
there is water on the Moon. The liquid hydrogen and liquid oxygen produced by separating lunar water can
be used as propellant for rockets. Once we can deploy gas stations in space for refueling, we can significantly
reduce the cost of space transportation. This is because the Moon has only about 1/6th the gravity of the Earth
and we can transport into space with far less energy than the Earth. As a result, we can improve the economic

rationale compared to what it is today.

If we can reduce the transportation cost in space, we can access Mars, asteroids, and other areas known as
"deep space." This would expand the possibilities for humanity, increasing our activities beyond Earth and
benefit, from further acquisition of space resources, for example. At the same time, more importantly, it will
also help ensure the sustainability of the Earth itself. We are becoming increasingly dependent on space
infrastructure, including GPS, and communications that supports modern life on the Earth now and in the
future. In order to maintain this space infrastructure in an economically reasonable manner, space resource
utilization is the key. We are going to outer space and the Moon since we want to continue living on the Earth.

ispace wants to become a pioneer in building a new society that extends into space.



Business area

The lander developed by ispace is launched into outer space on an external vendor’s rocket. After the lander navigates on its own
to the lunar surface, the plan is for the lander and rover to explore and acquire data from lunar surface

Launch using an external The lander navigates and delivers the payload
vendor’s rocket : X to the Lunar orbit and Lunar surface

Rover explorationand
data acquisition of Lunar surface
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Takeshi Hakamada: ispace is developing a lunar lander and providing services to transport customer cargo
(called a payload) to the Moon. This is a general mission overview. First, the lander will be launched from the
Earth into space using a commercially available launch service, such as SpaceX Falcon9. Then, the lander is
deployed from the rocket and uses its own engines to navigate through space and deliver customer payloads
to lunar orbit or to the lunar surface. After landing on the Moon, the lander and lunar rover will acquire lunar

surface data and send it back to the Earth.

Core service

Payload service and Partnership service are the current business pillars of ispace. We plan to establish Data service in the future

Payload service Data service Partnership service
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Takeshi Hakamada: We have three major services to customers utilizing the infrastructure to transport
payloads to the Moon. First, a payload service to transport customers’ cargo, payloads, to the Moon. This
service charges for customers’ payloads at a standard unit price of $1.5M/kg. The second one is the data
service. Customers can buy the data that ispace obtained from our internal payloads. In the future, we plan to
conduct high frequency missions, two to three missions per year, to acquire a variety of data sets, and we plan
to provide customers with access to our database. The third one is our partnership service. This is our longest-
running business, which we have been working on since we participated in the Google Lunar XPRIZE. We place
our sponsor logos on the ispace lander and rover, receive sponsorship fees in exchange for marketing support,
and technical & business development collaboration with our sponsors. We have already recorded revenues
of the partnership and payload services, and we further plan to accelerate the payload service revenue going

forward. We also plan to expand the data service in the future.

Achievements
In 2022, successfully launched lunar lander as a commercial company
for the firsttime

Announced Mission Schedule®

Ispace
2023
December 2023
(US) Astr i Tect logy
2024
Jar
U it
' S p a c e (US) Astrobotk Tech
{US] Firefly Aerospace
2025
(US) Intuitive Machines
2026
Ispace

) Cape Canaveral on SpaceX Falcon 9
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Takeshi Hakamada: As we have announced on December 11th, 2022, ispace became the first commercial
lunar transportation provider in the world that successfully launched a lunar lander, and in April 2023 we
attempted to land on the Moon. There are several competitors, especially in the U.S., who are planning to do
the same kind of business, but we have successfully completed the development of the lander and
demonstrated a real mission to the Moon ahead of any other players. We are proud to be in a leading position,

driving the industry globally.



Missionl Success Milestones

Achieved 8 out of 10 Success Milestones, despite not being able to achieve lunar landing.
Acquired valuable data until the end of landing sequence Suiccias 4 v 4
) Success 3 V4 Completion of first orbital
Establishment of a
Steady Operation State

(Initial Criticz

control maneuver
Completed Dec 15, 2022
sration Status)

Suctess 2 / Completed Dec 16, 2022

Completion of Launch and 4

3 R Success 5
eployment Completion of

stable deep-space flight
operations for one month

Success 1 |/
Completion of Launch Preparations

Completed Nov 28, )En (X

Completed Dec 11, 3022 3y

Completed Jan 11, 2023

Success 6 '/
Completion.ef all. deep space
__orbital control maneuvers
— e before LOI
= Slecess? Completed Mar 18,2023
Reaching the lunar
gravitational field and
_ lunar orbit
Completed mar 21, 2023

Success 9
Completion of lunar landing
Not completed

Success 10
Establishment of a
steady system state

after lunar landing
Not completed

Completion of all orbit
control maneuvers in lunar
orbit

Completed Apr 18,2023

12) The smage shown o this slide = for Santrative gurpases only

Takeshi Hakamada: Approx. 4 months after the launch on December 11th, 2022, our lander reached lunar
orbit, followed by approx. one month of lunar orbiting, and attempted to land on the Moon on April 26th,
2023 (Japan Standard time). As the slide shows, we defined our mission, broken down into a total of 10 Success
Milestones, among which we achieved up until Success 8, the completion of an orbit control maneuver in lunar
orbit. ispace took on the first mission as a technical verification. Although we were not able to achieve Success

9 and 10, we believe that we were able to achieve great success through Success 1 to 8.

M1 Achievements
Became the first private company to reach the final lunar landing phase. Gained valuable data that can be used in future missions,
and established the policy for Mission2 and beyond, considering the results of Mission1

Improve the reliability during Mission2 and
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the orbital speed

Confirm landing target point
during the final approach
Adjust attitude with low pitch-up

maneuvers

Final landing phase
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= Vertical landing on
the lunar surface

future missions through the established
mechanical design method that can withstand
the harsh space environment

Establish a more robust control system.
Improvement of algorithms and parameters
for efficient propellant utilization [ongoing
since Missionl operation)

Improve load dati

pay
and further improvement of camera image
quality

More efficient propellant management and
performance prediction due to temperature
changes. Achieve smoother and more
efficient operation of monopropellant RCS
thrusters




Takeshi Hakamada: In the process of achieving Success 8, we recognized that there were no issues with our
hardware including the lander structure, propulsion system, and electronic system etc. Regarding the root
cause analysis of Success 9 incompletion, it is identified that the software of the lander had issues related to
altitude recognition, and we have already been taking measures to improve for Mission2. We are proud of
ourselves that we reached the final landing phase to the Moon surface as the world’s first commercial
company. It also shows how significant it is to be able to promptly make use of the experience from Mission 1

to Mission 2 and other future missions.

That was an overview of our business. Next, we will report on our business highlights for the second quarter

of the fiscal year ending March 2024.

Business Highlights for FY2024 Q2

SBIR Program Owerview

Overview of SBIR (Small Business Innovation Research)!!

® A program to promote innovative creation by promoting
research and development by startups, etc. and

S B I R smoothly applying the achievements on the society

® |ncreases opportunities for granting subsidies and

Small Business Innovation Research!V commissiens by national erganizations to research and

development type startups, etc.

a @ ® Establishes rules far public subscription and execution, as
ﬂ@ G well as providing support for business activities, including
ey @ . the use of a voluntary contracting system for social
I {}@ @ implementation of R&D results, and providing consistent
support from the initial stage of technological seeds to
commercialization
Ispace |

Takeshi Hakamada: To begin with, | will give an overview of subsidy of 12 billion yen obtained under the SBIR
program, which was released on October 20th. The SBIR program is initiated by the Japanese government to
promote innovative creation in Japan by driving research and development activities by companies like

startups and smoothly applying the achievements to society.

The program mainly aims to increase opportunities to grant subsidies and commissions from national
organizations to R&D-type startups and other similar entities, as well as to establishes rules for procurement
and execution while providing support for business activities, including the use of a voluntary contracting
system for social implementation of R&D results, and providing consistent support from the initial stage of

technological seeds to commercialization.



SBIR support is part of Prime Minister Kishida administration’s five-year startup plan in which around 200

billion yen is planned to be provided to startups over five years under the SBIR program.

Especially in the U.S., SBIR is utilized as a system to foster technology in private companies and expand the

government’s technological options.

We recognize it is a positive step by the Japanese government to support development and operational

demonstration of lunar landers, by programming into this SBIR framework.

SBIR Program Selection Resulus

Selected by Japan's Ministry of Economy, Trade and Industry for Small Business Innovation Research Grant!t!

® Selected by Japan's Ministry of Economy, Trade and Industry
[METI) for a Small Business Innovation Research (SBIR)
Theme A “Development and Operational Demonstration of a

1 2 Lunar Lander” grant worth up to 12 hillion yen?
- -
Billionyen

Supports demonstrations related to the development
[design, manufacturing and assembly), launch and operation
(orbit control and landing guidance control) of a lunar lander
for transporting a minimum payload of 100 kg to the Moon's
surface!!

Budget (maximum for subsidies)
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Takeshi Hakamada: Regarding the selection results by Japan’s Ministry of Economy, Trade and Industry for
SBIR, this program provides grant worth up to 12 billion yen towards the theme of lunar surface lander

development and operational demonstration.

Specifically, the requirements include the development of a lunar surface lander to transport a payload of over

100 kg to the lunar surface, and a plan to launch and operate it by the end of fiscal year ending 2027.

As announced on October 20th, ispace was selected as a subsidized business with grant worth up to 12 billion

yen.



SEIR Future Mission Plans

In addition to Mission2 and Mission3, for which developments is currently in progress, the plan is to launch a mission that utilizes
the SBIR Program by around 2027. Missions will be executed by developing landers in both Japan and the U.5.

Series 1 Lander (Tentative) Series 3 Lander
o
- A | & ¢
J 5 /
M1 (2022) M2 (2024) M3 (2026) M4 M5 M6 (2027)

APEX 1.0 Lander

[
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Takeshi Hakamada: Using the development funds from SBIR, we will start developing a new lander, which we
are tentatively internally calling “Series 3”. This Series 3 lander will be developed mainly in Japan, continued
on the previous Mission1 and the upcoming Mission2 in the next year, and operated in parallel with the APEX
1.0 lander, developed mainly in the U.S., that we announced on September 28th. In the current plan, the Series

3 lander is expected to be used in our Misson6 in 2027.

Both the Series 3 and APEX 1.0 landers will be developed using our achievements and knowledge from Series
1 lander. In addition, as we will maximally share technical knowledge between Series 3 and APEX 1.0, we

believe that we can develop more technically mature landers.



M2 Overview

Mission2: Assembly and preparation for the testing of the Series1 lander for the next mission are underway in Japan and Germany

Mission2

2024

® Assemblyand preparation are
underway for Mission2 test in a facility
held by JAXAin Japan and in
ArianeGroup’s facility in Germany

@ Micro Rovers developed by our
European subsidiary will be
transported to the lunar surface

® Contracted payload (Approx. USD
16MM)

® Takasago Thermal Engineering Co., Ltd.

1al Central University
lena Co.,Ltd.

Swedish Private Company
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Takeshi Hakamada: Now, | would like to report on our development progress for each mission.

Starting with Mission2, assembly and preparation are underway for testing in a facility held by JAXA in Japan
and in ArianeGroup’s facility in Germany. We are also planning to equip the micro rovers developed by our

European subsidiary in Luxembourg to the lunar surface, which is currently being developed as planned.

As for revenue, the payload customers that has been finalized for Mission2 are four companies in total worth

approx. $16 million in total contract amount.

Mission2

2024

Press Conference:
ispace Mission 2 Updates

Thursday Nov 16 2023, 10:00 a.m. (JST)

3 YouTube

https://youtube.com/live/V5Xf7POM3qQ?feature=share




Takeshi Hakamada: We are planning to make a press announcement* regarding the updates of Mission2 to
the media on Thursday the 16th at 10:00 a.m. Japan time. This press conference will be live streamed with

translation, and anyone can watch from this link. Please check our SNS for more details out. Please stay tuned!

*The recorded video is available on our YouTube channel.

Mizgion3 Overview - -
Mission3: ispace technologies U.S. has been selected for NASA CLPS Task Order CP-12 as a member M I SS I 0 n ;
of Team Draper and plans to deliver NASA's payload in Mission3. For Mission3, it has concluded a

new PSAY with a U.S. private company and continues to cultivate other global customers 2 02 6

Selected for NASA CLPS Program’ Payload Service and Data Service Agreements
(Task Order CP-12)

Tatal contract amount :
Approx. USD 55MM e 4
{Order Tatal: USD 73MM)
Assumed payload : Approx. 95Kg

s AL S\
L —rH=A

South Pole SPACE ACTIVITY

ab

® Concluded a PSA, which is the final agreement, with Rhea
*MNASA Commiercial Lunar Payload Services [CLPS) Program: NASA's program
to owtsource serdices to private companies to transport payloads to the Moon
with a budgst plan of total USD 2.6 billion through 20267

Space Activity, Inc. (U.5.)
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Takeshi Hakamada: Next, | will provide an overview of Mission3. As recently announced, the launch of
Mission3 is expected to be in 2026 as of today, and the development of APEX 1.0 is being progressed in our
subsidiary, ispace technologies U.S., located in Denver, Colorado. In Mission3, our American subsidiary has
been selected for NASA CLPS Program as a member of Team Draper and plans to deliver NASA’s payload. The
total contract amount of the program is approx. 55 million USD. In addition to this, we have concluded a new
PSA agreement, the final agreement, with a private U.S. company “RHEA SPACE ACIVITY”. We will continue to

focus on cultivating global customers and increasing the total contract amount.


https://youtube.com/live/V5Xf7POM3qQ?feature=share

Business Environment

Major space agencies in each country are increasing the size of their national budgets every year for the growth of the space
business. Movements to utilize private companies have further increased

(S0 am| [JF¥ BN [EUR BH)
___.-/ﬂ.‘.pprox.
T wsD 2BilliarH
i
_—/_
51671716 18°20° 2122723 242512627 2019 2002 2019 023
Plans to procure services from private Approved by the Cabinet to establish space Initiated open calls targeting private companies
companies for each program with the Artemis strategy funds at JAXA with the aim of providing concerning mission proposals for lunar surface
Program'® in mind a total of 1 trillion yen in total over ten years!s! exploration program'™
& Commercial Lunar Payload Services(CLPS)S: A ® The alrm s to support technology development #® E5A Initated open calls for small-sized lunar
servica that entrusts delivery of payloads to the and commerclalization in the space sector over rnisshon proposals from private operators for the
Mion with private companies miltiple fiscal years by companies, universities, Terrae Movae Program, of which the core s a
®  Near Space Matwark!™: & service that entrusts the and ather erganizations rnanned misshon to the Moon
establishmeant of communication and tracking ® Mecessary related legislation s expacred to be ® Budgerserat EUR S0MM, with developrment
infrastructures and their use with private companias subrnitred to parllarnent as soon as possible planned for launch within four and a halfyears™®

and government

Expang cor Elanat. Espang cor futien ropyrighilispace,ing, 2023 T Space I 1-

Takeshi Hakamada: Following Misson2 in 2024 and Misson3 in 2026, we are planning lunar missions with high

frequency, which we consider there is a strong tailwind of recent business environment to enable the plan.

Major space agencies in each country including NASA are increasing the size of their budgets every year. Along

with this, movements to utilize private companies have further increased.

In Japan, on November 2nd , the Japanese Cabinet approved space strategy funds at JAXA worth one trillion

yen in total over ten years. We expect this will be a strong tailwind to accelerate our business.

Business Progress

Concluded a memorandum of understanding with Skyroot and HEX20 aiming to create future demands for lunar orbiting satellite
missions in the Indo-Pacific Region where further growth is expected going forward

Conclusion of Memorandum of Understanding Aimed at creating demand in markets with high
between Three Companies growth potential

SR 1EN) |ALIDIEN)

S HEXeo B

SKYROOT

2022 2033 2022 2030

® Skyroot Aerospace Private Limited
Leading private space recket company in India, which was the first
to successfully launch a privately developed rocket into space

®  Hex20 Pty Ltd
Innovative Australian small satellite company with a proven track
record in supplying components for CubeSats and small satellites

® The space market In the Indo-Pacific reglon is expected ta have
high growth potential in the future, and the demand for CubeSats
and small satellites is expected to increase!3

® Aiming to develop customers who are eonsidering a lunar orbiting
satellite mission and ta provide services by leveraging the
knowledge and networks of each party

Expand our plene. Expand cur future copyrightiepace, inc, 2023

o
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Takeshi Hakamada: Payload needs to the Moon are not limited to delivery to the lunar surface. Recently,
there is also a growing need for delivering CubeSats and small satellites to the lunar orbit along with increasing
demand for science, education, and national security-related services in lunar orbit. Especially, the Indo-Pacific
region is predicted to have high growth in the market driven by many small startup companies entering the
space market. We concluded a memorandum of understanding with Skyroot, the first Indian company to
successfully launch a privately developed rocket into space, and HEX20, an Australian company with a proven
track record in supplying components for CubeSats and small satellites, aiming to create a demand for future
lunar orbiting satellite missions. Already through Misson1, ispace has successfully demonstrated an injection
to the lunar orbit in Success 7 and completed all orbit control maneuvers in lunar orbit in Success 8. Going
forward, the three companies will combine their knowledge base and networks to open the market to various

customers in the Asia Pacific region, who may be considering lunar orbiting satellite missions.

Sustainable Business Model

MNewly raised a total of Shillion yen from Sumitomo Mitsui Banking Corporation and Mizuho Bank, Ltd., and secured funds for
parallel development of multiple missions

Business Model of ispace New fundraising from financial institutions

8 = Total of

LI rYY .
Omveinprme ission
— P s

I EENEEE . -
Desialopmant Mission
= ey I Bill
e non yen
E :
® With the assumption of commerclalizing ongoing missions, ® Concluded anew loan agreement of 3billion yen “"'“'

multiple missions are developed In parallel, and a lump sum Sumitomo Mitsui Banking Corporation in August 2023 and a
budget Iz secured from investors, financial institutions, and new loan agreement of 2billien yen with Mizuhe Bank, Ltd. in
custamers November 2023
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Takeshi Hakamada: In this way, we are building a business model that ensures business sustainability by
developing Mission2 and Mission3 as well as new Mission6 in parallel, and providing feedback from one
mission to the following missions. In order to realize this, we must create a strong financial base to cover the
entire business plan of proceeding multiple missions, rather than preparing funds for a single mission, through
diverse funding methods including equity finance, bank loans, advanced cash in from business and subsidies

such as SBIR.

In light of this, as mentioned earlier, we have raised 3 billion yen from Sumitomo Mitsui Banking Corporation
in August and 2 billion yen from Mizuho Bank in November for a total of 5 billion yen, in addition to the subsidy

support from the SBIR program, thus building a strong financial base.



Strengthening Organizational Structure

Kenichi Imamura has been appointed as the company’s new Chief People Officer (CPO), a new position established to accelerate
the development of a global organization

CPO
Kenichi Imamura

® Graduated from the Department of Naval

years, he spent over half of his career in human

resources management and en din overall

human resources operation ngon system
design as well as management of holding

s and promotionof overseas

at Z Holdings, Inc., where he worked later,

saw human re

ki, CTO Ryo Ujie, CE0 & Founder Takeshi Hakamada, GO Kanichi

joined ispace as CPO in October 2023
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Takeshi Hakamada: As for strengthening organizational structure, a new position Chief People Officer (CPO)
was established to accelerate the development of a global organization and Kenichi Imamura, who has over
20 years of experience in human resources and management planning in Japan, Europe, and the U.S., was

appointed as CPO, on October 1st, 2023.

Mr. Imamura handled overall human resources centering on HR system design at the company named Recruit,
as well as the management of holding companies and promotion of overseas businesses. At Z Holdings, he
was in charge of human resource development and group organization restructuring as Executive Officer and

General Manager of the Human Resources Department.

He joined ispace in October 2023 as CPO to realize his wish to create a bright future through people in the

field of space.

That concludes the business highlights for the second quarter of the fiscal year ending March 31st, 2024. Next,
CFO Nozaki will report on the quarter’s financial highlights.



Financial Highlights for FY2024 Q2

Income Statement

Sales and profits of respective phases mostly progressed as in the forecast. Expect progress in sales as development of Mission3
1)

progresses

Y 2024/3

Forecast %Progress ® NetSales:
Met sales and profits of each level are mostly
Net Sales 3,050 43.6% progressing in line with the full-year consolidated
. R forecast announced on September 28, 2023
Gross Profit 1,114 61.6%
Gross Profit Margin 36.5% ® Net Pruf't-"‘m“:
Received insurance payment in August 2023
SEEA #2796 32.9% based on lunar insurance contract and recorded
as extraordinary income
R&D

Salary and Allowance

Other SG&EA
Operating Loss &7,182
Ordinary Loss ME 29T
Net Profit/Loss Mg 504
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Jumpei Nozaki: Hello, | am Jumpei Nozaki, the Director and CFO. | would like to explain the financial highlights

for the second quarter of this fiscal year.

The table shows, from left to right, the cumulative total sales from Q1 to Q2, non-cumulative sales in Q2, and
the full-year consolidated forecast for the fiscal year ending March 2024, which was revised on September
28th, 2023.

Both sales and each level of profit were generally in line with our revised full-year consolidated forecast. In
August 2023, we received an insurance payment based on our lunar insurance contract and recorded this as

extraordinary income, resulted in the company to temporarily turn profitable.



Sales Per Service
Full contribution to accounting figures from Mission3 payload sales, which will become a fully commercial mission, is expected to
begin from FY2024, with a significant increase in revenues expected

Point

® Payload sales for FY2024 are expected
(et 3,050 to increase significantly year-on-year
due to the start of full-scale sales
contribution from Mission3

® 02 progressed steadily with the
inclusion of Mission3 sales (Q2 non-
cumulative sales were lower than Q1
nen-cumulative sales due toa
589 tempaorary increase in sales following
574 815 the completion of Mission)

® Note that quarterly sales may continue
- to increase or decrease, depending on

development costs incurred

Quarterly progress in the current
financlal year

ispace |°

Jumpei Nozaki: Regarding sales for each service, the third graph from the right shows the non-cumulative
sales in Q1, and the second graph shows the non-cumulative sales in Q2 of this fiscal year. The cumulative
total sales from Q1 to Q2 is approx. 1.3 billion yen, which has already exceeded sales for the previous fiscal
year. Although non-cumulative sales in Q2 decreased compared to Q1, this was mainly due to the recording
of approx. 570 million yen of one-time sales along with the completion of Missionl in Q1. Fiscal year ending
March 2024 payload sales is expected to increase significantly on a year-on-year basis due to the start of full-

scale sales contribution from Mission3.

Since our company records sales in accordance with an accounting standard called the cost recovery method,
quarterly sales can either increase or decrease depending on when development costs are recorded. Please

note that it does not necessarily increase evenly or linearly from quarter to quarter.



Balance Sheet

Liguidity on hand and financial stability improved with additional borrowings and receipt of lunar insurance payment. In addition,
steady business progress led to increased advance payments to suppliers and advances received

FY 2023/3
. . Asset:
Result %Change ® (Cash and deposits increased by approximately 8,141
Current Asset Total 5,730 135.5% million yen compared to the end of the previous fiscal year
. ) . ) ® Long term advances increased by approximately 2,468
Cash and Deposit 3,381 240.7% . . .
million yen compared to the end of the previous fiscal year
Short Term Advances 1,745 A14.9% * Mainly due to payment of launch costs
Mon-Current Asset Total 1,461 233. 7%
Debt:
Long Term Advances | 1,148 215.0% | ® Advance received increased by approximately 1,450 million
en compared to the end of the previous fiscal year
Total Assets Total 7,192 155.5% ¥ B r N P : ¥ .
» Mainly due to deposits from Draper associated with
Current Liabilities Total 4,123 91.3% MASA CLPS
Advance Recelved | 2,315 [ | R o X
® |nterest-bearing liabilities increased by approximately
Long Term Liabilities 5,416 A10.0% 1_.242 million yen compared to the end of the previous
Total fiscal year
Long Term Debt 5,395 £15.3% Q1 results; A1, 749 million yen
= Additional barrowing from SMBC; 3,000 million yen
Net Assets Total 52,347 - *  Other repayments ; A9 million yen
{Interest-Bearing Debt) | 6,778 18.3%
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Jumpei Nozaki: Next, the balance sheet. Looking at current assets, cash and deposits was 11.5 billion yen, an
increase of approx. 8.1 billion yen compared to the previous fiscal year end due to additional borrowings and
the receipt of the lunar insurance payment. Out of 4.8 billion of non-current assets, long term advances were
3.6 billion yen, an increase of approx. 2.4 billion yen compared to the previous fiscal year end. This was mainly
due to payment of launch costs. This increase of advances indicates that our business has been making a

steady progress.

On the liability side, current liabilities were 7.8 billion yen and long-term liabilities were 4.8 billion yen. Out of
the current liabilities, advances received was 3.7 billion yen, an increase of approx. 1.4 billion yen from the
previous fiscal year end. This was mainly due to cash receipt through Draper associated with revenue from

NASA CLPS program.

Interest-bearing debt was 8.0 billion yen, an increase of approx. 1.2 billion yen compared to the previous fiscal
year end, mainly due to an additional borrowing of 3 billion yen from Sumitomo Mitsui Banking Corporation

in August 2023.



Statement of Cazh Flows

With the execution of the IPO and new borrowings, cash flows from financing activities increased, which led to a large increase in
cash and deposits compared to the end of the previous fiscal year. Established a stable financial foundation

Met cash provided by {used in)
operating activities

Met cash provided by {used in)
Investing activities

Free cash flow

Met cash provided by {used in)
financing activities

change by share issuance
change by long-term barrowings
change by short-term borrowings

Met increase (decrease) in cash and
cash equivalents

Effect of exchange rate change on
cash and cash equivalents

Cash and cash equivalents at end of
peried

Jumpei Nozaki: Cash flows from operating activities improved due to the receipt of the lunar insurance
payment of approx. 3.8 billion yen. Cash flows from financing activities also improved due to capital increase

of approx. 6.5 billion yen associated with the IPO in April and short-term borrowings of 3 billion yen from

FY 2023/3
Full-years results
AT322
Fax-li]
ATA12

4,364

Sumitomo Mitsui Banking Corporation in August.

As previously mentioned, long-term borrowings of 2 billion yen from Mizuho Bank is planned to be recorded
in the Q3 of the current fiscal year, therefore, the balance sheet and cash flow statement for Q2 does not

include the borrowing amount.

In terms of the SBIR program subsidies of 12 billion yen, the timing of the receipt and recording to financial

statements will be determined based on discussion between METI, the Ministry of Economy, Trade and

Industry, after the application to be conducted by ispace.

Point

Operating cash flow improved by approximately 3.8
billian yen by receiving lunar insurance money

Capital increase of approximately 6.5 billion yen at the
PO in April 2023

Executed 3 billion yen of short-term debt from
Sumitomao Mitsui Banking Corporation

Executed 2 billien yen of long-term borrowings from

Mizuho Bank, Ltd. in November 2023 as disclosed in

the timely disclosure(planned to be posted in the 30
of the fiscal year ending March 2024)

As disclosed in the previous timely disclosure, the
timing of the receipt and recerding of the subsidies
({maximum of 12 billion yen) from SBIR will be decided
fellowing the discussion between the Ministry of
Economy, Trade and Industry and the organization that
establishes the fund, to be held after the application
for issuance of the funds is madel

ispace



KP1
CDR for the M3 Lander development is expected to be completed by the end of next fiscal year. From the marketing aspect, the aim
continues to be turning the interim PSA® inte final agreements and obtaining new PSAs with both government erganizations and
private operators
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Jumpei Nozaki: This page shows continuous quarterly disclosure of KPI progress. Each mission has KPls for

sales and development respectively; contract amount for sales, and PDR and CDR milestones for development.

In Mission2, contract amount is 16 million USD. Already CDR has been completed and currently the AIT of the
lander is in progress. For more details ofMission2, as CEO Hakamada mentioned earlier, we are having a press
conference on November 16th, at 10:00 am in Japan Standard Time. We are pleased to share more details

there.

As for Mission3, in terms of development, previously we have announced that a completion of the CDR is
planned to be within this fiscal year. After further consideration, we have revised our plan, and now a
completion of the CDR has rescheduled to the next fiscal year. Please note, however, there is no change in the

timing of mission launch from the previous disclosure; the launch is scheduled to be in 2026 as of today.

Regarding the sales progress for Mission3, contract amount is approx. 56 million USD, which is slightly
increased from the previously disclosed figure. We recognize strong demand of payloads delivery to the Moon
from both private and government sectors. We plan to continue to increase the contract amount by making
approx. 28 million USD of interim PSA contracts and other MOUs into final contracts. The interim PSA amount
has slightly decreased from the previously disclosed figure; however this is due to our customers’ status

change and big picture of demand trend has not changed.
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Illustrative Business Model of Payload Service
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Jumpei Nozaki: This page also shows continuous quarterly disclosure of the image model, how our sales
consist of, from the bottom-up approach. Please note, although the page includes some future mission

information and mass descriptions, these are just a simulated image as of today.

The point to note here is that the designed payload capacity, which is how much we can transport our
customers’ payload, of the Series | lander used in Mission2 is a maximum of 30 kg, while the designed payload
capacity of the APEX 1.0 lander used in Mission3 is 300kg, making it possible to carry more customers’ payload.

As a result, we believe that we will be able to make a significant increase in sales by Mission3.

The two red boxes are numbers specifically related to sales. For Mission2, we plan to sell 11 kg of payload,

and the expected total contract amount is approx. 16 million USD.

For Mission3, as previously mentioned, the total contract value is approx. 56 million USD, including the 95kg
order from the NASA CLPS program and the order from the US private company RHEA SPACE ACIVITY. In the

future, we would like to increase sales by selling the remaining capacity of roughly 50 kg.

The gray bar on the chart on the right shows the total contract amount. Looking at the bars horizontally, the
total contract amount per mission is divided and recorded as sales over multiple fiscal years. Then, if you look
at this on the vertical axis for each fiscal year, sales from multiple missions will be accumulated and recorded.
This is the basic structure of our sales model. | hope you can see that ispace's future growth story from next

year onwards is to increase sales through Mission4, Mission5, and Mission6 that utilizes the SBIR program.
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Jumpei Nozaki: Lastly, | would like to introduce our booth at IAC, a global space conference held in Azerbaijan
last month. In front of the actual size lander design, management team and | gave a presentation about our
business model, and | feel that we received an strong attention and support. No exaggeration to say that it

was the largest ever.

“Never Quit the Lunar Quest”, we will continue to move forward in this spirit. To achieve this, the support of
many investors, analysts, and the media is essential. Thank you for your continued support, and this concludes

our session today.



Disclaimer

ispace, inc. (the “Company”) provides no warranty or assurance as to the accuracy, credibility, completeness,
comprehensiveness or timeliness of the information contained in these materials, or that such information is

current or up to date.

These materials should not be used in relation to provision of information, trading, sales promotion, or
advertising of any investment products (including products linked to price, return or performance such as

financial derivatives, structured products, investment trusts and other investment assets).

The information provided on these materials is not intended as investment advice or a solicitation to buy or
sell securities. All actions taken by users of these materials are the sole responsibility of the user. Users of

these materials are also solely responsible for the results of the use of these materials and their own actions.

Neither of the Company nor any third-party data source shall be liable for any damage, loss or expense
incurred by users in connection with these materials, or any damage, loss, or expense incurred by users in
connection with the interruption, suspension, unavailability, or modification of the materials, or the deletion
of the user's information or cancellation of the user's registration by the Company under the applicable
regulations. The term "damages, losses and expenses" as used herein refers not only to direct and ordinary
damages, but also lost profits, lost business opportunities, lost data, business interruption, and any other

indirect, special, consequential or incidental damages.

All copyrights and other intellectual property contained in this document, except as otherwise expressly stated,
are the property of the Company. Except as otherwise expressly provided in these materials, no part of these
copyrighted materials may be reproduced, transmitted, displayed, performed, distributed (whether for a fee
or free of charge), licensed, modified, stored for subsequent use, or otherwise used, in whole or in part,

without prior consent.

The presentation materials and script shown above are English translations of the original Japanese language
documents and have been prepared solely for reference purposes. No warranties or assurances are given
regarding the accuracy or completeness of this English translation. In the event of any discrepancy between
this English translation and the original Japanese language document, the original Japanese language

document shall prevail in all respects.



